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Concerned about your expenses with the current economy?

When youbre short on c aesndyourilifeinsdranees ndt n
coverage

Current news headlines warning of a firecessed
foreclosures, increasdxankruptcy, credit card debt, stock market woes, and rising oil and gas
prices hae manyindividualsworriedabout theifinances

During theseurbulenttimes, you may think aboefiminatingwhatyouc onsi der fAunnece
expensegsuch as thosthingsy ou ar endt u s ionmhpse thimgs gou coald livey b asi s
without). These things may includesalth club memberships, lunches and dinners out, cleaning
services, etcAnd you maybe thinkingyour life insurance coveragmuld beone of them

Unfortunately, making any misinformed decisioagarding your life insuranamuld actually
hurt yourfamily andtheir future financial security.

Important Notedm IEEE

Here are three reasotwsconsiderthe impact of your decision Becausee&ptember is Life Insurance

Awareness Month, IEEE is taking a mof
of your time temind you about the
importance of life insurance, especially
challenging economic times.

#1. Remember why you have life insurance int he

first place .

People purchase life insurance coverage to make sure their
loved ones are taken care of if something happens. So what
you end your life insurance coverage tomorrow and then After reviewing this article, if you would

something happens? more imfrmation on why you may need if
how much you should consider to help |
your family and more, please visit our n
interactive resource: LifeSmart eMagaz
Www.ieeelifeinsurancequid@om

Not only will your loved ones still be digag with the
chall enges of the current ¢
help and income.

#2. You may not qualify for it again. He e youdl |l have in
If you are thinking of ending your coverage with the reasonir
Al 611 just get it agai ywdntat
to reconsider.

insurance calculators, checklists and ot
tools to help you determine your needs,

Your age and health are important factors winsarance
companies consider your risk, cost and acceptionamverageAnd when you first purchased
your life insurance policy, you may have been younger and healthier.

In the futue, if you decide to purchase it again, you may have health restrictions that may limit
coverage amounts or competitive rates for, ynorease your cosbr worse, prohibit you from
qualifying for it.


http://www.ieeelifeinsuranceguide.com/
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#3. Cashing in could be costly too.

If you are considéng selling your life insurance to a third party, you should be aware that some
life settlements have high transactimosts and certain consequeri&cesich adimiting your

ability to purchase life insurance in the future, being taxed at a higher raggtantial loss of
government benefits like Medicaid.

Plus, whoever buys your policy will have access to your personal information and health status
since they will essentially take over your po
receiveyour life insurance proceeds when you die.

Now may be the time tor eevaluate your life insurance needs

Rather than consider eliminating youelihsuranceyoumay wish to
spend soméme nowto reevaluate your needs

According to a recent studyostfamilies are not financially prepared
for the premature death of their spoudere than halbf married parents
believe their current life insurance coverage is inadeduate

In fact, he typical married couple would need to double its current
coveraged meet the expert recommendation of having enough life insurance to riyasce
income forsevento 10 years"

| f youdve had any changes in your |lifestyle s
should probablgonsider if you have enoughiféstyle changes may have included:

¢ If you married
e Had children A
: . . . Do you have oe

e Received a pay increase or job promotion insurance in place teelpcover

e Bought a new home, second home or larger home theseexpense

e Started to care for an elderly parent V  Dailyliving expenses, suq

as rent, foodasand
Conversely, if youbre oyodrer , utilites. s
childrenare grown, you may not need as much as you have anym v goggage and property
Xes.

V College tuiti@mdor

Right nowmayalsobe a goodime toshop aroundo make sure .
childcare expenses for

youdre getting the best rates children n
V' Outstanding debts, such

In general, life insurance rates have been dropping doettier heah credit cardsgand car loan

andlonger life spans these days. So if you purchased your policy V' Any final medichUriabr

some time ago, yomayactually find a less expensive policy today. funeral expenses.
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How Your IEEE Membership Can Help YOU

Your membership in IEEE helps you with your life insurance needs in twa ways

©

@)

IEEE, through its Insurance Plans Administrator, has developed a new educational
resource to help you learn more about your life insurance needs. The new IEEE
LifeSmart eMagazine offers handy, edsyuse online tools, including calculators,
checklistsand videogo help you. To access this new resource, visit
www.ieedifeinsuranceguide.com

IEEE sponsorsghreegroup ternife insurance plans for members that offer affordable
groupdiscounted rates (t@s that are generally lower thdrose you could find on your
own). Plans includé:

V Term Life Insuranceoffering coverage up to $1 milliowith rates that increase as
you age.

V 10-Year Level Term Life Insurance offering coverage up to $2 million, and
guailntees you the ability to lock in your rate for 10 years.

V 20-Year Level Term Life Insuranced similar to the 16year plan except it allows
you to lock in your rate for a longer period (20 years).

For more informatiott or to apply for any of these plangucan access it through the
new LifeSmart eMagazine atww.ieeelifeinsurancequide.coaon directly at
www.ieeeinsurance.colr you can calthe Administratotoll-free

1-800-493 IEEE (4333)

ILIMRA International, life insurance consumer studies, American Families At Risk, 2007.

*Plans underwritten by New York Life Insurance Compasy Madison Ave. New York, NY 10010 on
Policy Form GMR Plans may not be ailable in all states. Complete teransdconditions are detailed in
thegrouppolicy issued to thgroup policyholder. Each insured will be provided with a Certificate of
Insurance that summarizes the policy provisions affecting his/her coverage.

**Inc luding features, costs, eligibility renewability, limitations and exclusions.

Administered by:

Marsh Affinity Group Services

a service of Seabury & Smith, Inc.
12421 Meredith Drive

Urbandale, 1A 50398
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